Petroleum Insights

Designed for:

MAS 90
MAS 200

The Petroleum Insights Solution
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POS or Counter Sales
Complete Excise Tax
Reporting
Customer/Contract Pricing
Flexible Package Product
Pricing
Bill of Lading Processing
Cardlocks
+ Petrovend

GasBoy

CFN
» Pacific Pride
Blending/Repackaging
EFT handling for AR, AP

Degree Day and Julian

Scheduling
C-Store/HQ interfaces

Leased Equipment/Contract
Management

Propane

software, inc.

DMZ2'’s Petroleum Insights combines the world class functionality and power
of the MAS 90 and MAS 200 accounting software with enhanced features
designed specifically with the petroleum industry in mind.

Petroleum Insights represents more than 20 years of experience at creating
business solutions for petroleum marketers increase their market share and
improve the profitability and competitive position.

Petroleum Insights places a premium on productivity. Features such as
Windows graphical user interfaces, ODBC access, graphical reporting, con-
text sensitive help and a high degree of customization gives you the edge
you need to make your information systems a point of differentiation from
your competitors.

DM2 adds essential Petroleum features to standard modules such as Ac-
counts Receivable, Inventory Management, and Accounts Payable, with
links to optional modules written specifically for the Petroleum industry. Ex-
cise tax reporting, supplier rack pricing, bill of lading processing, plus solu-
tions for your cardlock, fleet fueling, c-store and home heating oil business
needs all work together for your total
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Seereverse for list of features




FEATURES

Tax Reporting

Pricing

Bill of Lading

Heating Oil

Blending

Repackaging

Inventory / Customer

Analysis

Recurring Orders

Invoicing

Hazardous Materials

Fax/Email/Print

Multiple Warehouses

Tank Gauge Polling

Leased Equipment
Management

Petroleum Insights

Complete federal, state, and local excise, and liquid products taxes, as well as state,

county, and local sales tax reporting.

Pricing options for liquid products include rack plus, OPIS, CPC, retail +/-, volume
discounts with flexibility by customer, order size, location and more. Package product
pricing can be set up on cost plus, discount from list as percent or cents per gallon.

Get complete control over every gallon of fuel from the rack to the drop. Bill of Lading is
a separate module uniting Sales Order, Inventory Management, and Accounts Payable
to help you account for all your fuel purchases and sales.

Degree Day and Julian scheduling features allow you to project future demand and
schedule orders and deliveries. Also includes will-call ordering, budget billing, and
tracks productivity for drivers, routes, and related customers.

Raw product recipes can be established for finished products with yield formulae.

Package product “kits” can be established for products that are sold in bulk or

repackaged in drums, pails and the like.

See inventory turns, 24-month sales or gross profit by product/by customer, rank cus-
tomer and products by sales to find the winners and losers.

Enter criteria once and generate recurring orders to boost operator productivity and es-

tablish regular “delivery routes” for routine orders.

Print delivery tickets and invoices on demand. Include or omit prices, taxes, and exten-
sions. “Quick Print” generates invoices for counter sales.

Add up to 99 lines of text describing each inventory item and satisfy HazMat require-

ments.

All orders and invoices can be printed, faxed and/or e-mailed.

Set up any number of locations or warehouses for each inventory item. Warehouse

your trucks for retainage, truck inventory, and profitability analysis.

Remote tank gauges can be polled at any time of day or night, bringing in the latest in-
ventory levels and alert messages. Dispatchers can schedule deliveries with up-to-the-

minute accuracy on tank levels.

Track the location of loaned/leased equipment. Check the terms, length, and perform-
ance of all your contracts and make sure your investments live up to expectations.

For additional product information, or to arrange for an in-depth demonstration

or place an order please contact DM2 Sales at 800.866.5151.

DM2 Software, Inc., is the designer and publisher of the modules described in
herein. MAS 90 and MAS 200 are trademarks of Sage Software, Inc., for the
accounting software with which the module integrates.
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DM2 Software, Inc.

7700 NE Greenwood Dr., Suite 200
Vancouver, WA 98662

Phone: 800-866-5151

Fax: 360-574-9620
www.info@dm2.com



